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The Miami Skin Rejuvenation Playbook
] I

A consultation-first guide to evaluating options, asking
better questions, and securing clarity before you book.
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The Core Philosophy

etic Services
Treatment
Treat:

The treatment menu
IS not the decision.
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lreatmet

The consultation is.

Different clinics offer similar services. What matters most is whether the provider explains
the purpose, the process, and the follow-up before anyone talks about booking.
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‘The Baseline Requirements for a Clear Visit k

Before you book, the clinic must explain the visit in plain language.
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What happens
Whois What is the How does the if the provider
M reviewing B W treatment J § clnichandle B W decidesa f§
J your B W intendedto \jj '  questions ‘@ W different '}
information? address? ater the option makes

appointment? more sense?

If the answers feel rushed or vague, that is useful information.
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The Pre-Booking Checklist

Who answers

What is the
purpose of this
treatment?

What does the
consultation
cover?

How will the
provider explain
follow-up?

r
F

questions if | need
clarification later?

What should |

expect after the
visit?

Note: These questions do not require
medical advice. They simply show you
how the clinic communicates.
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The “Do Not Assume” Rulebook

—A-polished-website— Means the process will be clear.
Every facial-or peekis the same A treatment is only a fit once the
' provider explains it in context.
—Fhe-firstvisitis-acommitment— Stop and understand the next step first.

The point is to slow down enough to understand the plan.
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The Anatomy of an Ideal Consultation

Patient-Led Pace Provider-Led Expertise

Organized structure, room to Direct explanation of whether a

voice concerns, and a thorough treatment is worth considering,
review of relevant history. guided by clinical experience.

If the conversation feels vague or overly sales-driven,
that is a reason to pause and ask for a simpler
explanation. You do not need to decide quickly.
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How to Compare Two Miami Clinics

This matrix is more useful than comparing marketing language.

Consultation-First Clinic Sales-Driven Clinic
Focuses on explaining the purpose of . :
the treatment clearly. Yes Relies on glossy menus
Pacing of the visit. Leaves ample room for questions === Rushed to secure a booking

Easy to reach if your situation

changes === \/ague post-visit contact protocols

Accessibility.

Discussion Dynamic. Provider-led expertise - Sales-led pressure
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The Signal in the Noise

Miami has an abundance of options,

iy

making it easy to move too fast.
The goal is not a fast yes.
The goal is a clear one.

The Wellness Room Anti-Aging & Med Clinic

A consultation-first medical wellness clinic in Miami, FL.

Our licensed professionals help patients explore treatments in
a private, appointment-based setting without the rush.

Q 14680 SW 8th Street, Suite 211, Miami, FL 33184
Call: (786) 985-0085

Visit: thewellnessroommia.com to book a consultation.
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